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Tilinez,

segundo productor de componentes en Africa

Tunisia, Africa’s second-biggest components manufacturer

@ Subcontratacian 2015 atrajo a un nimera
corsiderable de visitanbes fordnecs y fue o es-
cenarioalegido por la agenda de promocian
para la inversidn en Tanez, FIFR, para ddundir
lzs paosibilidades que ofrece su pais. Eldirector
de a Diwision de Fromodon de Teonologia
Fevarizada, Abdelbasset Ghanmi, desgrang una
pancramica de las ventajas de imsrtiny hacer
negacios en Tdnez En el dmbito industrial, des-
tacd |a importancia de bos sectones mecinicn,
eléctrica y alectranioa can unas 1000 ampresas
con larga speriencia en concciméerin y costes
compatithws.

En lo quss respecia 3 automoc ian, Iemarncd gue
Tdnaz &5 ol segundo productar e Compone.
tesde automockin del contnante africano,
Enumind productos come cablaado, transmi-
5HINES, SISEEMas d8 escape, neumations v phe-
Zas e caicha, antre abros, Subrayd 13 presen-
cia de grandas multinacianales. coma Boech,
Fazaki, Johnsan Controlsyde firmas de menar
Tamaiic que Suminsiran a censinciones came
Fanault, Grupa P54, Daimder. Hyundaia Fiat
Las plantas eurapeas de estas constructons re-

El director de [a Givision
deFromocian de
Tecnakogia fuanzada,
Abdelbasset Chanmiy)
The Director of the
agency's Adwanced
Technalogy Promation
D helskoi, Aok hasset
Ghanmi

«lbem suministros desde las fibricas tunacinas
e a5 comparias. Bl pals, quecalebnd su fom
anual de inversién los dias 11y 12 da junla,
LA Con un craclente posenciad en la indus-
tria agrandugica,

© Subcontratacitn 2015 attracted a consid-
wrable number af foreign visitors and was
thevenaie chosen by Tunisia's investment
pramation apency, the FIP, 1o showcase
the eountey's potential. The Directar of the
apency's Adwanced Techrnalagy Promation

Division, Abdelbasset Ghanmi, described the
actvantagesof investing and doing business in
Tunisia. On the industrial frant, he undedined
the influence of the mechanical, electrical and
electronic enginecring sectors, which between
them comprise around 1,000 com panies with
extensie expertise and competitive casts.
Turnireg to the automotive secion, he remarked
that Tunisia is Africa's secand-biggest wehicle
comgonents producar. The products made
span cabdireg, transmissions, e haust systams,
tyres and nubber pants, among cthers. He
likpwese pointed out the presance of major
multinationals in the courviry like Basch,
Wazakd, and Johnson Contrals — aswell as
many eaher smaller companies — which supply
e anitomakers sach as Renault, PSA Groap,
Daimier, Hyndal and Flat. These vehicle
manufacturers” European plants receive
suppbes from the factories operated by these
Famres in Tunisia, Similarky, the cownbry, which
Feeled its armual irrestment Terum en L1 and 12
Jure, has an increasingly powerul aemspace
imclustry,
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con un slstema de tope. Después, hay que apretar
com una llave y listo. Bs la manera mis ripida de
sujetar piezas de estas caracteristicas”, explica el
respansable de esta firma®

Gayoso estima que “el balance de nuestra partici-
pacian es positiva, pero no del todo optimista en
cuanto a las posibilidades que supone un encuen-
tro tal en el sector. Contabilizamos un total apro-
ximado de unas 120 fichas rellenadas con los datos
de los visitantes que han pasado por nuestro stand,
una media de 30 nueves contactos par dia. Hemos
detectado, en diferentes casos, potenclales clien-
tes interssados en nuestra producte, En cuanto &
lag pasibles oportunidades de negocio valoramos
positivamente 1a presencia de algunas empresas
relacionadas con clusters de autemocion gue nos
han permitido contactar -0 mantener el contacto
ya existente- con algunas empresas del sector. Del
mismo modo consideTamos interesante la presen-
cia de empresas relacionadas con el sector de la
BETONANtICA”.

Entre las empresas que participaron en la feria bajo
el paraguas del Clister de Automocion de Aragin
(CAAR) (ver recuadro en pagina 108), se estrend |a
nueva imagen de lo gue es el Grupo Empresarial
MYPA, “con repercusion tanto nacional comao inter-
nacicnal®, sefiala German Aguilar, director comer-
cial. Con casi 20 afies de trayectoria en su activi-
dad, MYFA ha ampliado 5us lineas de negocio. Esta
nueva estTategia “nos permite offecer un servico
integral a nuestros clientes: desde la ingenieria

Acearding to MYPAs Sales Manager, “We have
made Few contacts at the show, bt the ones we
have made hawe been good quality. Of the three
B2B meetings we had, we expect two of them to
result in actions that will generate a return for us.
Exhibiting alongside other CAAR members has gi-
ven us a stronger presence and has made the ove-
rall experience much more positive.”

EZatec was another of the firms on the CAAR stand.
Irs Engineering Manager, [osé Ramin Benedi, em-
phasisad rhe wtility of the B2B meetings with pur-
chagers fram other companies and the opportuni-
ties they offered for SMEs. “Attending again as part
of the CAAR on a much more visually atteactive
stand reinforces our corporate image, minimises
costs, encourages networking and strengthens
relationships with contacts made Jocally here or at
previous events in the series.”

Mr Benedi underlined “the exhibition's advantages,
bt it is still important to put the work in before
and after the show to make sure that it produces a
worthwhile medium-to-long-term return, which is
the timescale we wark on in our secter, engineer-
ing plascic injection.” Zatec made contact with “t1en
petential clients and three possible suppliers. We
give the show T out of 107

Miju, a manufacturer of polymer, rubieer and ther-
maoplastic components, was another participant

on the CAAR stand. It emphasised “incorporation
of machine vision in our processes. This multipur-
pose technology is applicable to various part types



